OASIS, TEXAS

“The best of the Hill Country,
the best of Austin,
and the best of Texas.”
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6548 Comanche Trail, Austin, TX 78732

TOTAL SF: 75,000 SF
TOTAL OFFICE: 11,890 SF

OFFICE AVAILABLE: 5,240 SF

OFFICE HIGHLIGHTS:
e Office balconies with scenic views
e Ample free parking o

e Low NINN: $13/SF NNN

e Suite 501: Second gen/turnkey ready.
Private baths/kitchen & break room - 3,265 SF

e Suite 201A: Second gen/turnkey ready.
Private bath - 1,475 SF

e Suite 201B: Second gen/turnkey ready - 500 SF
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e Current office tenants: ShiftKey, Devotion Studios

and 1835 Realty

Wl\ !'“f"

-‘ q"l
E .y
B
T

i

LINDA ASAF STRATESIES
M: 512-619-3303 GROUP
E: linda@swsg.com




OFFICE TOWER

6548 Comanche Trail, Austin, TX 78732
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PROPERTY HIGHLIGHTS

Mixed Use Dining/Shopping/Office

Development famous for its iconic views of

Lake Travis and the Hill Country.

Amenities include restaurants, shopping and

a brewery

Designed by Dick Clark Architecture.

Current retail tenants: Oasis, Texas Brewing
Co., Giddyup Pickle, Carnival Candy,
Ooasis Restaurant, Antisocial Ice Cream,
Crepeful, The Escape, Portraits by Ryan,

American Financial Network
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OFFICE . 15T FLOOR

SUITE 101
105 1/2" CIG
1745 sq ft

® Ground floor space suitable for

retail, office or restaurant.
e Shell condition - 1,754 SF
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OFFICE . 2ND FLOOR

SUITE 201A
92 1/2" CIG.
1672 sq fi

Second Gen w/Private Bath

SUITE 201B
497 sqft

S
@ s Second Gen Office
' N L * Two fully finished out office suites
¢ Can be combined for a total of 1,975 SF total

® Glass walls with panoramic views of the
Texas Hill Country & Lake Travis
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OFFICE . 3RD FLOOR
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OFFICE . 4TH FLOOR

DEVOTION STUDIO
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OFFICE . 5STH FLOOR
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All information furnished regarding this property is

from sources deemed reliable; however Southwest

Strategies Group, Inc. (SWSG) has not made an

independent investigation of these sources and no

warranty or representation is made by SWSG as to the

accuracy thereof and same is submitted subject to

errors, omission, change of price, rental or other

conditions, prior sale, lease or withdrawal from market

without notice. SWSG has not made and shall not

make any warranty or representations as to the

condition of the property nor the presence of any

hazardous substances or any environmental or other

conditions that may affect the value or suitability of the

property. This report is for your use as long as you

have need of it, but at all times is the property of

Southwest Strategies Group, Inc. Under no

circumstances is this report to be reproduced, copied

or in any way duplicated without the express written

consent of SWSG.
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INFORMATION ABOUT BROKERAGE SERVICES

2\
TREC

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

o A BROKER is responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.

e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW
(A client is the person or party that the broker represents):

e Put the inferests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and

e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an
agreement with the owner, usually in a written listing to sell or property management agreement. An owner's agent
must perform the broker’s minimum duties above and must inform the owner of any material information about the
property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer or
buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the
buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s minimum duties
above and must inform the buyer of any material information about the property or transaction known by the agent,
including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first
obtain the written agreement of each party to the transaction. The written agreement must state who will pay the broker
and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as
an intermediary:

o Must treat all parties to the transaction impartially and fairly;

* May, with the parties' written consent, appoint a different license holder associated with the broker to
each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the
instructions of each party to the transaction.

® Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker
in writing not to disclose, unless required to do so by law.

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-0

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement

to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the

interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN

WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the representation

agreement.

* Who will pay the broker for services provided to you, when payment will be made and how the

payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It

does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below

and retain a copy for your records.

Texas law requires all real estate license holders to give the following information about brokerage services to
prospective buyers, tenants, sellers and landlords.

Southwest Strategies Group

Broker Firm Name

Danny Roth

Designated Broker of Firm

Danny Roth

Licensed Supervisor of Agent/Associate

John Rosato

Sales Agent/Associate

Buyer/Tenant/Seller/Landlord Initials

512-458-8153/205

512-458-8153/201

512-458-8153/201

512-458-8153/202

619464 linda@swsg.com

License No. Email Phone
219120 danny@swsg.com

License No. Email Phone
219120 danny@swsg.com

License No. Email Phone
425902 john@swsg.com

License No. Email Phone

Date
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